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. EE&CIS Facts

 More than 75% of Oracle license revenue in the
region is booked through partners

* 45% indirect revenue growth in the last 12
months

e 3.000 partners in the region
« Up 40% Year over Year

o Multi-million $ investment in Channel Sales
Development & Marketing development

e Partner and customer proximity.
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. Oracle Partner Network facts

e 20.000- partners ( 50 global, 5.000 regional, 15.000
volume partners).

e Oracle PartnerNetwork membership grew a 10% growth
year over year. The number of ISVs grew to 9,100. The
number of Resellers of Oracle products grew by 14%, and
the number of Systems Integrators increased by 17%.

e 40% of Oracle’s worldwide license revenue through
partners
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We want you to place our partners and Oracle In
front of any other brand...

We want you to enjoy with us excellent
technology , have trust and security
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Where do we base our
partnerships
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.The common mission with our
partners

* Increase our revenue and profitability

« Develop a stronger ecosystem for solution selling

« Enable our partners to sell

* Enable our systems to allow smooth and easy operation

..And grow our value to our customers and their
satisfaction
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. Why partnering with Oracle

« Excellent set of products, more than 50 acquisitions give
a tremendous set of opportunities.

e This is a profitable business for our partner and gives
value to our customers

« We want to increase our and your business. On mutual
respect of each other’s interests and by mobilizing all of
our resources to help you.

 We give you an excellent value proposition for you and
our customers.

 We train , enable and activate you. Our sales force sells
with you not against you.

ORACLE

9



Oracle Partner Network, see OPN 2.0

Partner Competency Centers (a dashboard fol
evaluating a partner’s skills and competencie:
guided learning paths)

Solution Kids and value propositions

OPN 2.0, Delivery partners Dashboard
Partner Competency Boards and Executive Sponsorships
OMM to Protect your investments

Lead Generation in the Mid Market, common campaigns
Partner enablement and training

Loined planning: Engagement Plans

OPN-IC in Romania, for Partner Programmatic
Enablement
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ORACLE’

r PARTNERNETWORK

HOME HOW TO DO BUSINESS

Knowledge Zone: Connect. Participate. Collaborate.

Database

Futthe Oracle ecosystem to work for you!

Access Knowledge Zones.

¥ Oracle Dalabase 1190 - New

¥ Wore Database =

Cracle Weabsilas =
OFN MEMEERS LOGIN _j_n_g!.-d gEp ﬁeh@ur;i [ | | GO

SEARCH |

GO

OPH PROGRARM KHOVLEDGE ZONES MOST POPULAR RESOURCES JOIN OPH HOVY PARTHERS (login required)

Executive News and Views

Join the conversaticn
and keap currant with

What is OPN 2.0

You Spoke, We Listened. Warldwide Alliances

See what changes we've made and what is and Channels
still to come ...

CLLLL

Qracle QpenWorld Highlights »
Review Now ==

i . 23 ¥ Find a Partner

About Oracle Paftners »
Solutions Catalog »

Database | Middleware | Applications | Industries

VAD Remarketer Program

Its easy to start selling Oracle

¥ Oracle 1-Click Technology - New technology products today.

Yiew Now »
o ﬁ % @ Opportunities Through
| il B Alinan 2N Oracle Acquisitions

DRACLE IS THE INFORMATION COMPANY

Find a Partner Event »

Grow Your Businass »

apout Oradle | Bl | Cereers | Comtact OPM | Site Map | Legal Notices | Terms of Use | Your Privecy Rights
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Partner HUBS

Oracle ISV Migration Center

ORACLE Marketing :'
PARTNERNETWORK Events, Campaigns; TeChn-OIOgy
Partner Studio ~ :  Adoption
' IMC-migrations

Academy - ., USF
_.~" Industry Knowledge
Industry/Business
ORACLE - Consultants
PARTNERNETWORK
Create Partner Eco-System
ORACLE

Hosted by VAD
12




T s o .:ﬂ “ESTONTX (\ Peipus AT LOTOCr .“S,c
Gibjeborg N . ' 2 L W'men o faroslavl’
f L. Pskor -
sigPskev RUSSTAN FEDERATION
L e Mizhniy
'H_{ﬁ Riga : Tver Maowvgonod
L—‘!.TT]A L
P gl'l.l'loscow
o " Siauliai Daugamlls
\ ! Klaip&da 65191-'92‘.-'5 (3 ORACLE'
d a:@@' | L]THUAN]A Vicebsk PARTNERNIETWORK oRyazan’
- Ay . Kaunas
= ?.%" e O RUSSIAN _- 0 . oSmolensk - DTUIa
O FE I:II-_IE.:L:I'I()N VIII‘III.IE Barysau
s Gdansk {.‘:Emag oy, O Mahilgu
L~ SZoczecin * Minsk o
He T Olsztyn . o Bryansk
o Hannower Beorll Bydgoszcz DT-::-ruri Biah-stok-'-__ BELARUS =] o Orel
. Poznari = Barangifiﬂy “Babmjsk
GERMANY = Warsaw Homel's, - Voronezh
ipzi ) i o
|__e,|:,z,g{w ) POLAND © [, o Brest oFinsk oKursk
Dresden o .
Scen g Wroclaw L&z FIadomLub“n G . . N
o :_‘ L
[~ 500 arlovy T, Opole . Luts'k 50°
Svary ¢ Prague’ . o Jowno Kylv W
Narmberg Plzen Siman) g Kraké Zhﬁgm‘fr L) oKh . . &
O . O - arkiv
RIEP. gr"AC"E oLviv - " ORACLELS, | o
Munchen Budgj e S, LY o ' 8ot UK R s oltava Lugansk
(Munich ASWRACLERY lelna Ivano- - ] . SIS
O ._mlLin:»_ PaR ';'Q r.’[ OVAKIA é{:sme o Frankivs'k innytsya Drg;propetrovsk ch-nets'k Scr;akhty
Y T Bratislava htsi - :
K . Dlnnsbrugk AUS 1!& ] * oMiskslG Chemnivtsig oy Fih : o
B L o P - Balti ~ i ! P
N s 3 Graz Budapestg Nyrregyhaza G OREP. OF bl Q. E:%g‘r;u
1 ' HUNGARY Debrecen aia Mare “. MOLDOVA o Mykolayiv e
Cluj Mapoca N QChI Inau
Verona Triekte QLIUI?“aZgreb Pécs Szeged = Basau $ P
"-E}Lanlc ""'IT:IE:A (EO _,&T[% - R U,Arad ROI\‘IALNL’—\ ; /'"- %,
Bologna .  Riieka o suek Nc.'|.r| Sad C‘Timigaoara “sibiu a [zt
< S e g - 2 -~
u Ban]a Lulca . A S |
SAN R o Ploiesti " - .
- MARING W % BOSNIA Tu'zla =R - Pitest, o 0 | e /- T
F e N 0N e Belgrade "% Craiova Bu, [ORACLE " T
Florence Z\ U HERZEGOV INA™ o o paRThERNETWORK | | ¢
F'erugla T " stanta i
SERBIA . - \
ITALY’ ) ' BLACK SEA |
\ . ONis ™, ol .
S Rome “Pescard o BULG. x.:".-’arna {
\_l . S — Sofla cF-Burgas ' X
Foggia _ = Sk s T ey
— 2 o Skopje . — ol .
iy Naples EP- ~ N g l
i%\_ ap Tt
. Thegse oracLe ORACLE' T . 40°—
g = = Ankara  TURKEY
TYRRHENIAN L A = o
SEA s AEGEAN ) O o —— —




. The Oracle Partner Studio

« Educate partner on Marketing

« Commit partners in joined customer demand actions
« State of the art Conference facility

* Getting our products to the customers

e Giving top partners and customers access to
marketing and sales services

* Optimize partner marketing resources

ORACLE

14



Partner Studio




. THE ORACLE PARTNER ACADEMY
Launched October 31st 2007 ORACLE

PARTNERNETWORK

ORACLE ORACLE

ORACLE ORACLE ORACLE
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. THE PARTNER ACADEMY

| 3 o ORACLE
* Dedicated facility for partner training set up tO . pARTNERNETWORK

e Deliver 10 000 training days in 12 rolling months

 Train Approximately 1000 Partner consultants at full
Speed

* Focused Implementation content
 In cooperation with Oracle University, but 90 USD a
day.
o Courses exciusively designs to fit our partners need

» Reduced course duration to minimize time away from
projects

expertise 17



What is different on partnering with
Oracle

e Our growth relies on our partner ecosystem
e Partner proximity is our strength

 We train, co-sell and get our partners to give value to our
customers based on our excellent products

* We advice and bring Industry Expertise to our partners

e Our A&C organization is the partners Ambassadors in
Oracle.

 In Oracle you are not one of many partners , you
are the Partner we care for.
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